Sales
Leader

Development

FOR SALES PROFESSIONALS

While we customize our content to best
address the client situation, we typically
address the following topics:

* Building rapport, creating value
and alignment with your clients
and prospects

* Understanding of fundamental
human concerns and attuning
to the peculiarities of a local
situation

* Conducting transformative
conversations beyond the sales
mechanics that leave prospects
enlivened and ready to enter
transactional agreements

* Building self-esteem, emotional
fortitude, and enduring resilience

* Leading a high performing and
accountable sales team

The structure of this program can be flexible,

spanning from a two-day introductory course GRANGER

to a multiple session deep dive into all listed

concepts over 3-6 months with coaching

support. For more information contact support@grangernetwork.com



